
Case Design

Helping Deliver a Customized Client Experience!

Case Design Prep Desk Components

Collaboration

Partnering
together to

jointly create
a better

client outcome.

Coordination

Together,
we provide all 
the elements 
that ensure 

efficiency and 
harmony.

Scalability

Utilize our
expertise to
make better
use of your

time for clients 
and prospects.

Flexibility

 The ability
to adapt,

understand,
and provide

clarity.

	 Voyage Income
Answering clients’ most important and relevant questions by
using our income centric Voyage Income Program.  Unique in
that it is not a risk-based solution, but rather an income based
one driven by each clients’ unique situation, needs and dreams.
We review income streams, current investments, distribution
needs and provide a written personalized client presentation.
Then, we help you develop the implementation plan and the
conversation around both.

When can they successfully retire? Is there a risk of running out
of income? What does their future legacy look like and how to
best handle?

Together, we can help solve for your clients’ long term end game
– Retiring with Confidence.



Nothing in this flyer should be considered or interpreted as investment advice. The material presented does not take into account any investor’s particular investment objectives, strategies, tax status, or investment time horizon. No representation is being made that 
any client will or is likely to achieve their investment goals. Client accounts invested in the Hanlon models may incur additional fees for transactions and trading which will be determined by the Custodian of the account and will decrease the return experienced by an 
investor. Past performance is no guarantee of future results or returns. Therefore, no current or prospective client should assume that future performance will be profitable.  Asset Classes are unmanaged and investors are not able to invest directly into any index. There 
is no guarantee that a diversified model will outperform a non-diversified model in any given market environment. There can be no assurance that projected growth rates will in fact occur. Investing involves risks, including the possibility of principal loss. Investors whose 
models are actively traded may incur additional tax liabilities and sales charges. For certain accounts we may substitute tax efficient investments for some model holdings. The use of a financial advisor does not eliminate risks associated with investing. Consider the 
investment objectives, risks, charges, and expenses carefully before investing.  Hanlon Investment Management is an SEC registered investment adviser with offices at 3393 Bargaintown Road, Egg Harbor Township, NJ 08234. Being a registered investment advisor 
does not imply any level of skill or training.  For information pertaining to the registration status of Hanlon Investment Management, please contact us or refer to the Investment Adviser Public Disclosure website, www.adviserinfo.sec.gov.

3393 Bargaintown Road, Egg Harbor Township, NJ 08234  |  Phone: (609) 601-1200  |  Fax:  (609) 601-7171  |  www.Hanlon.com

	 Personal Client Portfolio Reviews
Are your clients truly diversified and have you personalized their household
assets to assure the desired outcomes??

Use the Personal Client Portfolio Review to evaluate your client’s overall
asset allocation and sector weightings as well as uncover concentrated
positions, view the stock holdings behind your mutual funds, measure
performance against benchmarks and industry indexes.

You can demonstrate that spreading investments across multiple advisors and investments may not make 
them as truly diversified as they thought.  Help them understand true investment diversification, while 
demonstrating additional value add.

	 Account Aggregation
Acknowledging that most clients have multiple advisor 
relationships can help build trust with your client while
allowing you to assume a Trusted Advisor leadership 
role.  Encouraging clients to permit this level of visibility 
allows for greater trust and coordination thus assuring 
better, and more meaningful, outcomes.  After all, it is
difficult and sometimes impossible to solve a puzzle
with only half the pieces.

Contact us at: Phone: 609-601-1200  |  Email: Sales@Hanlon.com  |  Online: Hanlon.com

	 Individual Investment Proposals for each Household Account
Building custom proposals for each account in the household as we target defined time segments for 
accumulation and distribution.

Reasons to focus on this individual account rather than just the household view?

Time Segmentation
All to often, investors do not have 
an outline of how their wealth will 
be distributed in retirement and 

how that wealth should be
positioned now and when that 

event occurs. Our individual ap-
proach provides clarity and

defined execution of the
clients’ plan.

Tax Consequences
Lack of coordination can lead
to increased tax burdens as

your complete financial
picture is unknown thus
leading to investment

inefficiencies.

Higher Fees
You are likely paying

higher than necessary fees
as there is no economies of
scale and pricing thresholds

aren’t being met.
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